
 

Auto Lending Profitability in  a  Soft  Market 
 
 
 

 
 
As CUs seek to grow auto loan portfolios and market share Ð especially related to indirect lending and the new 
member business it brings Ð it is vital to make sure that the auto loans are achieving a sufficient level of profitability 
to meet the CUÕs goals.  There is usually a fine line between pricing attractively to generate growth and pricing at a 
level that will generate positive returns.  This session will answer many questions that lending and finance 
executives tackle as they seek to find the balance between profitability and growth.  Some of the topics covered will 
include: 
 

¥ How to measure whether an auto loan portfolio is profitable (and how to project profitability for the 
loans being originated now) 

¥ The 3 main factors that impact loan profitability 
¥ A granular approach to pricing (how to price profitably for each segment of your auto loan portfolio) 
¥ Using profitability and pricing analysis to gain a competitive advantage 

 
Speaker : Tim Marriott 
Tim has worked in the credit union industry at Schools Financial Credit Union since 1997 in the Finance and 
Lending areas.  He has been the Vice President of Consumer Lending since 2001.  Prior to joining Schools, he 
earned his undergraduate degree from Azusa Pacific University and his MBA from National University.   
 
Educational Investment:       $189 per telephone connection. Unlimited Listeners and Free Audio Archive 
 

AUDIO ARCHIVE! CanÕt tune in today? This session will be available on-line for 21 days after activation.  
 
You must be registered for this Distance Learning session to hear the audio-recorded version and receive 
handouts.  
    

If you have not received your handout materials 3 days prior to session, contact the Education Department. 
 
   

For more info...call us at 800-572-7359 or 423-899-2425 x 119 or 138   
FAX:  423-899-8726  MAIL:  P.O. Box 21550, Chattanooga, TN  37424 
 

Sign Us Up!          Auto Lending Profitability in a Soft Market
                 July 22,  2008 
     

Credit Union _________________________________ 
 
Contact Person ________________________________ 
 
Email Address  ________________________________ 
 
Phone_______________  Fax ____________________  

                                                                                  
 
Payment Method:   
 
__ Enclosed is a share draft/check for $ _______ payable to Tennessee Credit Union League. 
__ A share draft/check for $ ________ payable to Tennessee Credit Union League will follow. 
__ I authorize Vol Corp Credit Union to debit the credit union account for $_______________ 
   Account #: _______________________    Authorized Signature:  ___________________________ 

           (Requires prior completion of Authorization Agreement for Direct Payments [ACH Debits]. 

July 22, 2008 
11:00 a.m. Ð 12:00 p.m. EDT 

Speaker: Tim Marriott  
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